Virtually all references to the Fisher Effect assume that its appearance in nominal interest rates is a simultaneous result of borrower and lender effects. However, Irving Fisher, and Henry Thornton before him emphasized the activist role on the borrower (demand) side of the loan market.
, and Humphrey (1976) ].
Borrowers anticipate an inflation rate that will enhance their profits either by producing a capital gain on assets purchased with the borrowed money or by allowing them to pay off their loans in depreciated dollars. They are, therefore, willing to pay this higher rate on their borrowings. Lenders, by the same token, know that the nominal rate they receive for accepting loans will be reduced in real terms by the inflation rate. Therefore, they will not lend unless they are likewise suitably rewarded. The result is a simultaneous and symmetrical adjustment in both loan demand and supply that bids up nominal rates.
This assumed simultaneity of borrow and lender effects has logical flaws. First, it is inconsistent with the conventional demand-pull explanation of inflationary wage-price adjustments in labor and product markets; thus, it is no more valid than a cost-push interpretation of inflationary increases in prices and wage rates. Furthermore, the originators of the Fisher Effect, including Irving Fisher, did not introduce the phenomenon as a "balanced" development of market forces, but saw it getting its impetus from the demand side.
In so doing, they made The purpose of this paper is to review the origins of the Fisher Effect, and to give this concept its most logical market interpretation.
The conclusion is that the demand side of the market activates the process through which nominal interest rates come to include inflation rates, just as it does in the case of nominal wage and price adjustments. 
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